ENGL 1102
Principles and Structure of Rogerian Argument

Rogerian “Principles of Communication”

1. Threat hinders communication. When a person feels threatened by what another person is saying (or writing), he or she is apt to stop listening (or reading) in order to protect the ego and reduce anxiety.

2. Making strong statements of opinion stimulates an audience to respond with strong opinions. Once people have expressed these opinions, they are more likely to be interested in defending them than in discussing them. 

3. Biased language increases threat; neutral language reduces it. 

4. One reduces threat and increases the chance of communication with someone by demonstrating that one understands that person’s point of view. 

5. One improves communication by establishing an atmosphere of trust. 

Five Elements of Rogerian Argument 

1. A brief and objectively phrased statement that defines the issue without placing blame or engaging in evaluation.
· Ex. Instead of saying, “You were wrong when you said…,” try saying, “We argued about…” 

2. Explore common ground –What issues can both sides agree upon from the beginning? What goals and values do you share?
· Ex. Two opposing sides of an argument over handgun registration might be able to agree that both respect individual rights and the right to self-defense and the protection of one’s property. 
3. A complete and neutrally worded analysis of the other side’s position. 

· State the audience’s side to his/her satisfaction. Remember to be fair and objective. 
· Avoid attacking language.

4. A complete and neutrally worded analysis of the position you hold. You should carefully avoid any suggestion that you are more moral or sensitive than your audience. 

· Avoid attacking language.
5. Thesis – Give an analysis of what your positions have in common. Next, produce a proposal for resolving the issue in a way that recognizes the interests of both parties. You should show some concession/compromise.
